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Th e global economy is undergoing a profound transfor-
mation and facing elevated uncertainty, which brings 
challenges, but also opportunities. Growth has been 
resilient, but strains are emerging. Countries are being 
pushed to adopt policies that foster confi dence, build 
resilience, and safeguard macroeconomic and fi nancial 
stability.  Ongoing wars and confl icts continue to impose 
a heavy humanitarian toll, with large economic costs 
and signifi cant negative spillovers. 

Bringing defi cits and debts under control would reduce 
pressure on interest rates, contributing to the health of 
global markets, and create more space for technology 
spending by the private sector.

Th e boom in artifi cial intelligence is driving global 
spending on information technology (IT) into unprece-
dented territory. A new forecast predicts that IT spend-
ing will rise 9.8% in 2026, crossing the $6 trillion mark 
for the fi rst time. Th e forecast captures spending on data 
centers, which is expected to surge 46.8% in 2025 and 
rise 19% in 2026. Th e question now is whether consum-
ers and businesses will put all that infrastructure to suf-
fi cient use over the next few years.

As leadership approach diff ers across global markets, it 
is important to build an internationally diversifi ed cus-
tomer base while maintaining trade access globally.

Overview
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USA
Th e U.S. has benefi tted from relatively strong economic 
fundamentals despite imposing high tariff s on trading 
partners in the ongoing trade war. Yet it faces two chal-
lenges: an unsustainable fi scal trajectory and infl ation 
trending higher than the central bank’s target. While the 
worst-case expectation of a recession has not material-
ized, credit card and auto loan defaults have risen. Th e 
evidence shows that companies built up inventories of 
imported goods during the fi rst half of 2025, as a defense 
of the pending imposition of tariff s. Th en the adminis-
tration lowered the tariff s imposed from the initially an-
nounced levels. Furthermore, we now know from Econ-
mic Intelligence Unit (EIU) analysis that companies 
absorbed greater portions of the tariff s (57%) instead of 
passing those additional costs on to their customers. Th is 
explains the resilience observed in the economy over the 
past three quarters.

Th e International Monetary Fund’s (IMF) latest Fis-
cal Monitor shows the U.S. general government overall 
balance- a measure which includes interest payments 
on debt holdings- was set to be the highest of any rich 
nation tracked by the IMF for 2025 and the rest of the 
decade. Th e U.S., unlike most other wealthy nations, is 
not expected to make any progress in lowering its fi scal 
defi cit from current levels. U.S. gross debt-to-GDP ratio,  
expected to be 125% of GDP this year, will surpass re-
cord highs to hit 143% by the end of the decade, accord-
ing to the IMF’s latest projections.

Th e U.S. — which has itself to blame for letting China 
tighten its grip, is belatedly planning to build a strategic 
mineral reserve while investors pour into U.S. rare earth 
companies. Th e U.S. Treasury secretary is to meet short-
ly with his Chinese counterpart in a bid to resolve the 
control of rare earths while preparing the ground for a 
summit between President Trump and China’s leader Xi 
Jinping. Th e uncertainty is not contributing to stability, 
and it won’t be great for global growth. 

Th e recent collapse of auto-parts supplier, First Brands 
Group, and subprime auto lender, Tricolor Holdings, in 
the U.S. has reverberated across credit markets and left  
investors and banks nursing heavy losses.

Well over a decade before the recent collapse of First 
Brands Group, the company was battling creditors in 
court over millions of dollars in defaulted debts and 
fending off  allegations of fraud.  Th e company had al-
ways denied such accusations and moved on to assem-
ble a new group of lenders to help form a conglomerate 
from a collection of factories making spark plugs, brake 
components and windscreen wipers. 

Th is time, however, the company’s borrowing binge co-
incided with a new boom in risky debt, and it enlisted 
big names in fi nance. How the company raised billions 
of dollars without much public scrutiny, aft er moving 
on from more conventional forms of borrowing, refl ects 
trends in the private credit industry — lending by non-
bank institutions that can oft en be opaque — and the 
broader risks created by its rise. 

As questions grew around the fi nances of its owner, First 
Brands went in a matter of weeks from trying to borrow 
a further $6 billion to fi ling for bankruptcy.  A spokes-
person for the company explained that First Brands 
experienced fi nancial distress due to a perfect storm of 
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tariff s, volatile interest rates and well-known industry 
headwinds. With U.S. industry and commerce being re-
shaped by tariff s, the auto-parts sector’s reliance on in-
voice factoring has come under scrutiny.

Some fear that, rather than a freak occurrence, First 
Brands and Tricolor are an omen of corporate fl ameouts 
to come aft er years of loosening lending standards. It has 
been revealed that First Brands, which in 2024 recorded 
losses of $12 million, had racked up close to $12 billion 
in both conventional loans and off -balance sheet fi nanc-
ing. Th at was billions of dollars more than many of its 
lenders had realized. An investigation under way as part 
of the bankruptcy is probing whether the invoices and 
inventory underpinning much of the group’s fi nancing 
were pledged more than once or commingled between 
lenders. U.S. Department of Justice prosecutors are re-
portedly examining how so much money disappeared so 
quickly. 

Many lenders now fear they may have fallen prey to a 
shell game, involving hidden off -balance sheet entities 
and phantom collateral.  Th ere are claims that more than 
$2 billion extended by lenders simply vanished. Billions 
of dollars in losses have been collectively infl icted on 
big private capital names, as well as equipment leasing 
fi rms. Financial institutions in Europe, Asia and the U.S. 
are facing reputational damage for their dealings with 

the company (that was scarcely known outside of credit 
markets until a few weeks ago). In addition, insurance 
companies may be on the hook aft er writing policies 
against the complex fi nancial products that funded First 
Brands. Many remain baffl  ed as to how First Brands was 
able to convince experienced lenders and risk managers 
to back the company to the extent they did. Many now 
suspect lenders had done only cursory checks on First 
Brands’s business record in haste to package the compa-
ny’s debt up into tradeable securities.  

Several asset-backed fi nance specialists either refused to 
do business with First Brands or had earlier cut exist-
ing credit lines aft er the company was unable to produce 
requested documents. Other potential lenders claimed 
to have received unsatisfactory answers when asking 
straightforward questions about First Brands fi nancial 
statements. Many analysts noted that the company’s re-
ported margins far exceeded those of its competitors. 

By summer of 2025, First Brands brought to market its 
biggest deal yet, a $6 billion loan to refi nance its existing 
debt. Auditors had given the company’s accounts a clean 
review months earlier, but investors were increasingly 
wary. Facing more questions than usual about the com-
pany’s fi nances, lenders agreed to hit pause while First 
Brands commissioned another audit to report on its use 
of off -balance sheet fi nancing to allay lenders’ concerns. 

First Brands only avoided full-scale liquidation due to 
a new $1.1 billion rescue loan from its largest lenders. 
Until recently, many of First Brands’ mainstream lenders 
were unaware that the group had also raised billions of 
dollars backed by its inventory through off -balance sheet 
“special purpose entities.” Aft er the bankruptcy, nearly 
$2 billion that First Brands received and which was to 
be held in a segregated account was at zero.  First Brands 
bankruptcy has now captured the attention of regulators 
around the world, eager to learn whether this is a one-
off  situation or a symptom of a more systemic malaise 
aff ecting one of Wall Street’s favored forms of fi nancial 
innovation.
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Looking ahead into 2026, the risk of correction in the fi -
nancial markets has increased. Tech fi rms are vulnerable 
to the risk that soaring valuations will drop sharply amid 
potentially disappointing progress around artifi cial intel-
ligence (AI). Th e minutes of the Federal Reserve’s latest 
meeting stressed that on several measures, equity market 
valuations appear stretched, particularly for technology 
companies focused on artifi cial intelligence. Th is, when 
combined with increasing concentration within mar-
ket indices, leaves markets particularly exposed should 
expectations around the impact of AI become less opti-
mistic. Th ere is a risk that disappointing progress on AI 
capability or adoption, or increased competition could 
drive valuations lower across the sector. 

Material bottlenecks to AI progress including across 
power, data, or commodity supply chains- could also 
harm sentiment, particularly for fi rms which are expect-
ed to benefi t from greater AI investment. In addition, 
conceptual breakthroughs which change the anticipat-
ed AI infrastructure requirements for the development 
and utilization of powerful AI models could also harm 
valuations, expectations and alter the medium-term out-

look. Th e U.S. economy is facing challenges, including 
soft er job growth, the impact of tariff s, and policy uncer-
tainty, which are weighing on consumer spending. U.S. 
consumers are responsible for about 70% of U.S. GDP 
growth.

Th is backdrop, together with growing confi dence that 
any tariff -induced infl ation spike will be one-off , should 
allow the Federal Reserve to respond with several inter-
est rate cuts this year-end and in the fi rst quarter of 2026. 
As the yield advantage shrinks, the U.S. dollar would 
thus be likely to resume its downward trend.

Although we are likely in the later stages of the current 
equity bull market, there is some optimism about the 
prospects for investors to bet on U.S. manufacturing and 
AI power generation needs. Within the U.S., the top per-
formers are still a small group of exceptional companies 
with robust earnings growth, particularly those in the 
artifi cial intelligence space. Notably tech stocks continue 
to outpace the broader S&P 500 index in terms of capital 
expenditure growth.
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Asia
Asia’s economic growth next year is poised to hold up 
more than previously estimated despite weaker external 
demand, elevated tariff s, and persistent policy uncer-
tainty. Growth in the Asia and Pacifi c region is likely to 
slow to 4.1% in 2026 from 4.5% this year, according to 
IMF projections. Infl ation is likely to remain moderate.

While Asia is at the center of the global trade-policy 
reset, it will remain the biggest driver of global growth, 
contributing to about 60% this year and in 2026. Th e 
shock from trade tensions has been cushioned by a 
front-loading of exports ahead of new levies, stron-
ger-than-expected investment in artifi cial intelligence, 
ongoing supply-chain reconfi guration within the region, 
and policy easing in some countries.

However, several risks to the outlook undermine this re-
silience. Th ese risks  include renewed escalation of tar-
iff s and more rules-of-origin restrictions to avoid trans-
shipments, further supply-chain disruptions, and tighter 
global fi nancial conditions.

Trade remains a key part of the resilience narrative. Th e 
raising of eff ective tariff  rates by the U.S. to multi-decade 
highs remains high even aft er various pauses, agree-
ments, and reinstatements. Exporters accelerated ship-
ments ahead of implementation during the fi rst half of 
2025, contributing to a surge that cooled in the following 
three months.

Th ere is also more to the story than shift ing trade and 
tariff  policies. Drawing on lessons from the 2018 tariff s, 
production and sourcing are shift ing within the region, 
with a larger share of intermediate goods fl owing to—
and through—Southeast Asia and other hubs. Parallel to 
this regional trade boost is a powerful AI-driven cycle 
that has bolstered exports of advanced technology from 
economies including Korea and Japan, deepening in-
tra-Asian trade.

Th ese dynamics are reinforced by monetary easing 
across many economies and targeted fi scal support in 
some, notably China, Korea, Indonesia, and Vietnam. 
Th is helped support economic growth and cushion the 
external-demand shock. Financial conditions also eased 
across much of Asia, refl ecting the depreciation of the 
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dollar, compressed credit spreads, higher stock-market 
valuations and, in emerging economies, lower govern-
ment bond yields.

Beyond near-term resilience, a weakening in historical 
growth engines is compounding the eff ects of the un-
certain trade environment. Aging is diminishing the 
demographic dividend in some major economies. Pro-
ductivity growth is slowing because investment is not al-
ways reaching the most dynamic fi rms. In addition, with 
post-pandemic scarring still weighing on domestic de-
mand, especially in emerging Asia, external imbalances 
have widened. Moreover, recent unrest underscores how 
a lack of jobs and other opportunities are fueling social 
strains, particularly where institutions are weaker and 
perceptions of corruption are widespread.

Th e task for policymakers is to convert today’s resilience 
into strong, durable and inclusive growth that harnesses 
new drivers to better realize economic potential. In com-
ing months, policies should focus on absorbing recent 
shocks and lowering policy uncertainty. With infl ation 
below target in many economies, measured monetary 
easing remains appropriate. Exchange-rate fl exibility 
should help absorb shocks, with intervention reserved 

for disorderly conditions, in line with the IMF’s Inte-
grated Policy Framework. Temporary, targeted fi scal 
measures can protect the most vulnerable people and 
support viable businesses. In addition, reform policies, 
including concerted streamlining of regulations and im-
proving the business environment, will be essential to 
unleashing the role of the private sector. 

In coming years, economic policies should prioritize se-
curing durable growth and expanding the share of pri-
vate consumption in the economy. Successful rebalanc-
ing can be achieved by strengthening social safety nets so 
that people don’t feel obligated to save precautionarily. It 
will also be important to scale back industrial policies.
Japan’s growth in projected to decelerate from 1.1% to 
0.6%. 

South Korea’s growth is projected to accelerate from 
0.9% this year to 1.8% in 2026. Th e Association of South-
east Asian Nations (ASEAN) economies are projected to 
expand by 4.3% for a second straight year.

Resilience endures but mounting headwinds are strain-
ing a growth engine already challenged by the trade-pol-
icy reset. Regional economies will likely rebalance to-
ward domestic demand, fortify medium-term fi scal 
frameworks, and deepen regional trade and fi nancial 
integration to keep growth durable. Nonetheless, foreign 
trade will remain a priority to stay competitive. 

China 
In China, where the real estate markets remain strained 
and consumer sentiment is down, repairing balance 
sheets and completing pre-sold homes can help restore 
confi dence in housing markets and ultimately boost pri-
vate consumption. 

China’s new fi ve-year plan is expected to prioritize more 
high-tech manufacturing and encompass artifi cial intel-
ligence, new energy, new materials and future industries 
such as brain-computer interfaces. Th e 14th 5-year plan 
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which ends this year contributed to breakthroughs in 
green technologies, such as electric vehicles, which have 
threatened core industries in Europe and the U.S. Once 
vital to China’s former command economy, Beijing to-
day uses the fi ve-year plans to outline its political and 
economic priorities, making them keenly watched by 
foreign governments and investors. China’s economic 
growth is forecast to slow from 4.8% this year to 4.2% 
in 2026.

Abroad, China continues to be plagued by political and 
trade tensions with fl ashpoints such as the Dutch gov-
ernment’s takeover of chipmaker Nexperia. China’s in-
vestment in Europe has also hit a wall following a wave 
of projects aft er the Covid-19 pandemic, focused on 
building battery and electric vehicle factories. 

However, China continues to hold several cards, nota-
bly in raw materials such as rare earths, where it has an-
nounced sweeping export controls. Th is caused the U.S. 
to threaten additional 100% tariff s on Chinese imports 
starting November 1. Th en, President Trump appeared 
to walk that back, noting that the additional 100% tar-
iff  was “not viable” aft er the U.S. equity markets reacted 
negatively. China responded without any specifi c threats 
of retaliation. Instead, China’s Ministry of Commerce is-
sued a statement promising to implement the new export 
controls in a “prudential and moderate manner”- may-
be an admission that it has overplayed its hand. Beijing 
has signaled a soft er stance on the disruptive rare-earth 
export controls, without an indication of a full reversal.  

Th e U.S. Treasury Secretary has warned that if Beijing 
does not retract its threat to restrict the export of rare 
earth minerals, the world will have to decouple from 
China. For its part, China called the U.S administration’s 
threat to impose 100% tariff s on China “a typical exam-
ple of U.S. double standards.”

China is well positioned for the trade slowdown with the 
U.S., and the proposed summit between the leaders of 
both countries, refl ects an uneasy cold-war-style trade 
truce between them. Each side choosing not to infl ict 
maximum damage on the other, while in the meantime, 
racing to improve technology and build global alliances 
to gain leverage.

Th e U.S. has been trying to publicly de-escalate tensions 
with China to soothe markets while privately keeping up 
pressure on Beijing- a diffi  cult balancing act. U.S. com-
panies doing business in China are hopeful that both 
sides will avoid another round of triple-digit tariff s. Th at 
will be bad for both economies.

Th e U.S. is eager to have a deal in place with China, re-
fl ecting a growing realization that even if the U.S. could 
replace all the goods it imports from China, for certain 
key commodities, China is far and away the dominant 
supplier. Th e most obvious category is the rare earth and 
critical minerals whose export China is now threaten-
ing to severely restrict. If these restrictions were to come 
into force in December as proposed, it wouldn’t be long 
before some U.S. production lines grind to a halt. How-
ever, China would have to restrict exports to the rest of 
the world-otherwise the U.S. would likely be able to buy 
the materials through third parties. Still, some believe 
the U.S. may have lost good will by imposing tariff s on 
friendly countries as much as it has on less friendly ones- 
which may cause pushback. 

Both sides appear to escalate rhetoric in this ongoing 
trade war, while at the same time sending signals that 
dialogue is needed to help reach a compromise. None-
theless, there should be no mistake that neither side 
will bow out gracefully. Th e Chinese are aware of their 
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strengths, while the U.S. is committed to fi ghting for a 
fairer trade playing fi eld.

Canada
Th e U.S. and Canada hinted at a breakthrough in trade 
tensions aft er both President Trump and Canadian Prime 
Minister Carney met in early October. While there were 
no fi rm commitments both leaders appear to signal that 
the eff ort to mend fractious bilateral relations and rescue 
the $1.3 trillion trading relationship had made progress.

Th e U.S. has hit Canada with devastating levies on its 
steel, aluminum and lumber industries that are highly 
integrated in cross-border trade. Th e U.S. imposed high 
tariff s on automobiles. Canada’s economy has suff ered 
as a result, shrinking more than expected. Canadian ex-
ports fell 7.5% in the second quarter compared with the 
fi rst three months of 2025 due to tariff s. Th e U.S. outlined 
cross-border competition where the U.S. is hurt by Ca-
nadian farmers, its auto industry and steel production. 

Th e Canadian PM advised that Canada was ready to 
invest heavily in the U.S. over the next fi ve years and 
stressed that the two countries were “stronger together.” 
Both leaders expressed confi dence that they will con-
clude a good deal.

In September, the U.S. administration launched a formal 
review of the future of the U.S.-Mexico-Canada Agree-
ment (USMCA), which governs hundreds of billions 
of dollars in goods fl owing between the U.S., Canada 
and Mexico. President Trump has raised the possibility 
that that separate deals could be renegotiated  with each 
country, without providing details.

Canadian negotiators are reportedly moving very quick-
ly to secure  deals with the U.S. Th ere is a strong desire 
to see how Canada can structure deals specifi cally with 
the steel and aluminum sectors that would be in the 
economic and security interests of both countries and 
thereby improve the current state of uncertainty that has 
rattled the relationship between both countries. Th e cur-
rent state of the relationship is hurting companies and 
workers on both sides of the border, hence the need for 
concluding an agreement.  

India
India’s GDP is still expected to expand at a healthy pace 
of 6.6% this year, the most among major emerging econ-
omies, while growth is expected to slow to 6.2% in 2026. 

India’s shoestring budgets for research and development 
leave it dependent on strategic rival China for the tech-
nology it needs to boost manufacturing. Th e country’s 
leading steel company is preparing to launch an electric 
vehicle brand and disclosed ongoing discussions with 
several Chinese EV manufacturers to bring technology 
to India for an expected EV launch by June 2026. Th e 
Indian government has sought to boost domestic manu-
facturing, with a focus on EV’s, smartphones and semi-
conductors. It has off ered corporate tax incentives and 
consumer subsidies to get this project going. Batteries- a 
core component of EV’s- are one of the biggest hurdles. 
India must import cells from China, Japan and South 
Korea, as domestic production is forecast to meet just 
13% of demand.

Facing increasing pressure from the U.S.to buy Amer-
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ican grain the diffi  cult trade negotiations have pushed 
India’s farmers’ complaints to the center of national de-
bate. Th e possibility of a fl ood of cheap U.S. agricultural 
imports would hand the opposition party fresh ammuni-
tion to attack Prime Minister Modi. India has historical-
ly excluded agriculture from trade pacts, as such a move 
would hurt millions of poor farmers, a powerful voting 
bloc. India has one of the world’s biggest agricultural 
sectors in terms of workforce and output, and successive 
governments have avoided reforming the sector. Nearly 
half of the country’s workforce are employed in agricul-
ture, which accounts for about 20% of India’s GDP.

India currently imposes tariff s of 70-80% on U.S. rice, 
15-20% for corn and 30-60% on dairy products. Indian 
negotiators have acknowledged that that disagreements 
over U.S. agriculture are a major sticking point to reach-

ing an agreement. India might end up having to make 
concessions on agriculture to the U.S. While India is 
unlikely to open  the farm sector entirely, it could allow 
imports of some corn for ethanol production and set 
quotas for other products.

India is one of the countries hardest hit by the U.S. trade 
war, facing 50% tariff s. Th e U.S. says the higher levies 
were in response to India’s large purchases of Russian 
crude. However, President Trump recently disclosed that 
India had decided to reduce the amount of Russian oil 
it buys. If not, the U.S. has vowed to keep the 50% levy 
in place. Th e suggestion is for India to purchase an ad-
ditional $15 billion of U.S. oil at the “right price” while 
maintaining a diversity of sources for its other crude sup-
plies. Russian oil is still the cheapest available to India, 
which has continued its purchases despite U.S. threats. 

Trade Credit & Political Risk Trade Credit & Political Risk 



While several large U.S. trading partners have man-
aged to strike deals to lower punitive U.S. tariff s on their 
goods, India has failed to clinch any agreement, despite 
being off ered a carve-out from tariff s for consumer elec-
tronics, pharmaceuticals and semiconductors. Th e lead-
ers of both countries are expected to meet at a summit of 
Asian leaders in Malaysia at the end of October.

Latin America & the Caribbean
Growth in Latin America and the Caribbean experi-
enced no major disruptions in the fi rst half of 2025, and 
it is projected to remain steady with 2.4% GDP for the 
full year, while moderating slightly next year. Nonethe-
less, risks are clearly tilting to the downside.

Despite the uncertainty, global conditions have been 
broadly supportive in the region. Commodity prices, 
for example, have stabilized aft er a period of volatility in 
the fi rst part of the year, fi nancial conditions have eased 
amid declining sovereign spreads, and a weak U.S. dollar 
in comparison to last year. 

Importantly, regional exports have kept pace with global 
trends of readily fi rm trade. Domestically, labor markets 
remain robust, generally supporting private consump-
tion in most economies. Also, low exposure of many 
economies to the U.S., lower tariff s for the region in 
comparison to other regions, also have provided some 
buff ers. Against this background, macro-economic pol-
icy calibration remains a challenging topic in several 
countries.
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While most countries have strengthened their physical 
positions, the reality is that structural primary balanc-
es today remain lower than anticipated, indicating un-
welcome delays in fi scal consolidation. Th ere are good 
plans, but plans are usually postponed. In fact, with pub-
lic debt ratios rising in the region, fi scal consolidation is 
increasingly important to mitigate risks of the compres-
sion of risk premiums. Insuffi  cient fi scal eff ort also com-
plicates not only debt sustainability, but the eff ectiveness 
of monetary policy.

Infl ation remains above target in some countries amid 
relatively more balanced risks in comparison to output. 
Robust labor markets and fi scal concerns are slowing 
disinfl ation, but at the same time, the recent exchange 
rate appreciation is helping in some cases. Central banks 
in the region have responded appropriately. Th ey remain 
data-driven, and infl ation expectations are stable but also 
remain a bit above target. Continued caution is warrant-
ed in this case, especially in countries where economic 
slack is not evident and infl ation remains above target.

Looking ahead, the region’s potential growth remains 
stuck at low levels, clearly lagging emerging market 
peers around the world. Th is refl ects slowing labor force 
expansion, low capital accumulation, and especially 
stagnant productivity. 

We see that reforms to enhance central bank indepen-
dence have helped a lot in the region and the achieve-
ment of price stability. However, evidence on how high 
public debt and defi cits can constrain monetary policy. 
So, to safeguard price stability, countries must focus 
on advancing fi scal consolidation and improving fi scal 
frameworks. Lower debt levels also make monetary poli-
cy more eff ective, adding to the convergence to infl ation 
targets.

Th e second analytical eff ort investigates some drivers 
of low productivity growth in the region. Exploring 
fi rm-level data shows that this is partly explained by 
persistent resource misallocation and sluggish produc-
tivity growth among fi rms. More productive fi rms in the 
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region tend to face barriers in expanding, which calls 
for reforms to address these frictions, which include 
safety-based regulations, including taxes, fi nancial con-
straints, and limited competition.

In Argentina, the sitting Milei government fell into crisis 
in September aft er a landslide loss in local elections in 
Buenos Aires province, where almost 40% of Argentines 
live. Th e results have cast doubt on the level of support 
in Argentina for President Milei’s free market reforms. 
Th e U.S. administration’s moves to help the Milei gov-
ernment ahead of upcoming midterm elections in Ar-
gentina have attracted criticisms across the U.S. political 
spectrum. 

An agreement for a $20 billion currency swap credit line 
to the central bank, is to be further enhanced by a plan to 
have U.S. banks provide a private sector backed $20 bil-
lion loan in support of Buenos Aires (although no deal 
has been reached). Th e U.S. has also been intervening 
directly in currency markets to support the Argentine 
peso. Given Argentina’s long history of mismanagement 
and repeated defaults, there is scant confi dence that the 
current U.S. government support will rescue the country 
this time around.

Fury in the U.S. farming sector increased further when 
the U.S. government said it plans to buy Argentine beef, 
arguing that the South American country was fi ghting 
for its life. U.S. cattle farmers and their communities 
voiced strong opposition. Th e backlash is compounded 
by China’s plans to replace soybean orders from the U.S. 
with large-scale purchases from Argentina – because of 
the trade tensions between Washington and Beijing. In 
other words, the U.S. is viewed by farmers as supporting 
a rival agricultural exporter. Th is follows the loss of bil-
lions of dollars in U.S. farm exports to China, which are 
believed to have been replaced with large scale Chinese 
imports of soybeans from Brazil.

Th e IMF remains closely engaged with the region 
through policy advice, capacity development, and fi nan-
cial support. In terms of IMF program engagement, Bar-
bados completed its arrangement under the Extended 
Fund Facility and the Resilience and Sustainability Fa-
cility, and a new Flexible Credit Line, an FCL, has been 
launched with Costa Rica, while Colombia cancelled its 
FCL.

In sum, the global landscape is shift ing, but this is not 
a reason for inaction. Countries may not control the 
winds - but they can adjust their sails. Reinforcing policy 
frameworks, rebuilding fi scal buff ers, fostering growth 
opportunities and staying connected to relevant global 
supply chains are sails that require ongoing adjustments 
in an uncertain environment. 

Written by Byron M. Shoulton
Senior Global Economist 
FCIA Trade Credit & Political Risk Division
Great American Insurance Group
For questions / comments, please contact Byron at
bshoulton@fcia.com

12

Trade Credit & Political Risk Trade Credit & Political Risk 



What is Trade Credit Insurance?

Companies selling products or services on credit terms 
or fi nancial institutions fi nancing those sales face the 
risk of non-payment by their buyers. 

Trade Credit Insurance provides a cost-eff ective mech-
anism for transferring that risk. FCIA’s Trade Credit In-
surance products protect the policyholders against losses 
resulting from that non-payment.

Why Trade Credit Insurance?

One of a company’s largest assets is their accounts re-
ceivable but they are oft en not insured. Th is could oft en 
be due to lack of knowledge of availability of coverage.

A debtor’s nonpayment can be caused by commercial 
events such as insolvency or protracted default. On in-
ternational transactions, nonpayment can also result 
from the occurrence of disruptive political events such 
as wars, government interventions, or currency incon-
vertibility.

A Few Value-Added Benefi ts For Insureds

FCIA’s Trade Credit Insurance policies off er companies a 
wide array of fl exible coverages. You can insure a broad 
multi-buyer receivable portfolio, a smaller select receiv-
able portfolio (key accounts), or a single buyer receiv-
able.

Some Value-Added Benefi ts of Trade Credit Insurance

    •    Sales expansion
    •    Ability to off er longer repayment terms
    •    Access to better fi nancing terms
    •    Reduce earnings volatility
    •    Reduce bad debt reserves  

Who Can Benefi t From Trade Credit Insurance?

Manufacturers & Distributors, Packaging, Energy, Phar-
ma, Mining, Commodity Traders, Metals, Technology, 
Financial Institutions,  Food & Beverages, and more.

To sign up for FCIA Major Country Risk Development  and 
more information on FCIA insurance coverages, please visit 
us at www.FCIA.com.  

Watch FCIA’s one-minute video at www.FCIA.com

Although FCIA has made every eff ort to insure the accuracy of this publication we do not accept any responsibility whatsoever for - including but not limited to - errors, omissions, 
opinions or advice given. Th is publication is not a substitute for professional advice and all information is for guidance only.  Coverage descriptions in this brochure are summa-
rized. Consult the policy declarations and policy form for a full description of the applicable terms, conditions, limits and exclusions. Policies are underwritten by Great American 
Insurance Company, which is an authorized insurer in 50 states and the District of Columbia © Copyright 2025 by FCIA Trade Risk & Political Risk.  FCIA logo (letters and design) 
are registered service marks of Great American Insurance Company. All rights reserved.
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